EXHIBIT A



July 31, 2014

Jack Sayers
Business Administrator
The Township of West Orange

66 Main St.
West Orange, NJ 07052

Re: Conditions Of Voluntary Benefit Offering

MetLife is pleased to offer the following voluntary benefits to your employees under the terms outlined below.

Voluntary products being offered:
1. Trustmark Universal Life Events Insurance
2. Trustmark Accident Insurance
3. Trustmark Critical lliness with Cancer
4

. Trustmark Disability Income

Benefit Offer Assumptions:

O Full-time benefit eligible employees 300 approx. Part-time benefit eligible employees working 20+
hours: not eligible.

O “You agree to a structured enroliment process that will include a comprehensive employee marketing and
communication strategy to be undertaken exclusively by Metlife, and you support departmental group
meetings as well as one-on-one employee enroliment sessions.”

L1 “You agree to provide MetLife Benefit Counseiors with reasonable access to all benefit eligible
employees on your business premises during regular working hours for the purpose of explaining the
benefits being offered.”

O "You agree to provide relevant information that would be required for MetLife to successfully enroll and

administer the benefits being offered, including but not limited to current census information, with the
exception that no information regarding any individual employee shall be transmitted absent written

consent by such employee.”

Accepted and Approved For Employer:

By:

{Printed Name)

(Signature)

{Date)




Meilife

Compensation Disclosure Notice

MetLife and its affiliated insurance companies and broker-deaters
are committed to helping you select an appropriate product based
on your financial needs and stated investment objectives. Your
Metlife safes representative ("Representative"} is an employee of
a MetLife Company., or associated with MetLife's New England
Financiale distribution channel. Your Representative is
authorized to offer and sell products to you that are either issued
or distributed by Metropolitan Life Insurance Company or certain
of Metl ife's affiliated insurance companies, or offered through one
of MetLife's affiliated entities that is registered as a broker-dealer
with whom you have an account relationship (each, a "Metl ife
Company" and, together, the "MetLife Companies”).* Products
from the MetLife Companies include fixed life insurance and
annuities, property, casualty, and health insurance, variable
annuities, and variable life insurance ("MetLife Products”). Your
Representative also may be authorized to offer you certain
products, including insurance, annuities, and mutuat funds, issued
by companies other than the MetlLife Companies ("non-Metlife
products™). Your Representative acts on behalf of the MetLife
Companies in connection with the offer and sale of Metlife
Products to you. He or she acts on behalf of a company other than
MetlLife in connection with the sale of non-MetLife products. Your
Representative also may service your mutuat funds, securities or
insurance products on behalf of the company issuing the product.
Your Representative is compensated by a MetLife Company for
sale, renewal and servicing of MetlLife Products and certain
authorized non-MetLife products. This compensation includes
base commissions and other forms of compensation that may vary
from product fo product and by the amount of the purchase
payment made by you. You should be aware that the amount of
his or her compensation may increase in part based upon the
retative amount of Metlife Products and certain non-Metl_ife
prodiucts that he or she sells during a set period. He or she also is
eligible for additional cash compensation (such as medical,
retirement and other benefits) and non-cash compensation {(such
as conferences and sales support services) based on his or her
sales of MetLife Products, certain authorized non-MetLife
products, and overall sales and productivity. Your Representative
may also receive compensation for the sale, renewal and servicing
of authorized non-Metlife products directly from the issuing
company. In some instances, MetLife Companies may also pay for
expenses incurred by Representatives in connection with events
for clients and prospects, training and education opportunities,
and other miscellanecus expenses. Metlife receives
compensation for non-Metl.ife Products sold by your
Representative. This compensation will vary based upon an
agreement between a Metl.ife Company and the issuing company

and may include a bonus feature or a marketing allowance, which
may be used in some instances to offset expenses associated with
conducting due diligence on the company and its products, and
hosting training and education, or recognition, conferences.,
Additionally, sales management is compensated for MetLife
Products and approved non-MetLife Products that are sold by your
Representative through Metlife. Generally, this compensation is
aligned with that of your Representative, as noted above. The
services provided by your Representative may include:
Discussing your current financial condition, goals and objectives;
Gathering relevant financial information; Analyzing your financial
situation {including among other things your needs, goals, risk
tolerance, investment experience and time horizon) in order to
determine appropriate strategies and recommendations of suitable
investment or insurance products; Making recommendations
regarding asset allocation; Making recommendations involving
investment repositioning; Implementing these recommendations:
and Reviewing your progress against your financial goals and
objectives. These services are not investment advisory or financial
planning services subject to the Investment Advisors Act of 1940. If
you are interested in such services, ask your Representative.
Either your Representative or another MetLife or New England
Financial Representative may be able to provide investment
advisory or financial planning services. Before receiving those
services, however, you will be provided with an additional
disclosure and enter into a separate written agreement regarding
those services as required by the Investrment Advisors Act of 1940,
In addition to your Representative, certain independent brokers
and agenis sell products through an association with a MetLife or
New England Financial sales office. They are compensated by a
MeiLife Company for the sale, renewal and servicing of MetLife
Products. Those brokers and agents may receive increased
compensation based upon the amount of MetLife Products sold
during a set period. If you purchased your MetLife Product through
the Metlife Auto & Home Group Insurance Program we may also
pay an agent or broker representing the employer/organization
participating in the Group Insurance Program for the sale and
renewal of Metlife Products. We may also pay your employer or
association or a third party acting on their or our behalf for the
administration and service they provide retated to the Group
Insurance Program. Administration and services may include
payroll administration.

* The following are the Metlife Companies whose producis your Representative may be authorized to sell: Metropolitan Life Insurance
Company, Metropolitan Property and Casualty Insurance Company, Metropolitan Casualty Insurance Company, Metropolitan General
Insurance Company, Metropolitan Direct Property and Casualty Insurance Company, Metropolitan Group Property and Casualty Insurance
Company, Metropolitan Lioyds Insurance Company of Texas, Economy Fire & Casualty Company, Economy Preferred insurance
Company,Economy Premier Assurance Company, First MetLife Investors Insurance Company, MetLife investors USA Insurance
Company, MetLife Investors Insurance Company, MetLife Insurance Company of Connecticut, New England Life Insurance Company,
General American Life Insurance Company, Metlife Securities, Inc., and New England Securities Corporation. For more information,
please refer to www.metlife.com. “New England Financial” is a registered service mark of New England Life Insurance Company.
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